BaymaHCKMK y4yebHbIM LeHTp «CneunanucT»

MNMporpamma Kypca bpeHA - MeHemKMeHT. Kak noctponTtb 3dhpeKTUBHBLIN
OpeHA

Koa kypca: BPEH[,

Tema AK. yacoB

Mogynb 1. BpeHa n ero cTparernyeckoe 3HavyeHue

BbpeHn kak aBwkyllas cuna busHeca

BpeHa vnm ToproBasi Mapka: NPeMMyLLECTBA U OTPaHUHeHMs

OTanbl pa3sutua bpeHaa

Mupamuna 6peHn 4
HemuHr 1 ero ocobeHHoCcTU

ATpubyTrka 6peHaa: croraH, angeHTvka, 6peHa-6yk, ravanavH, nacnopTt cTaH4apToB,

uctopwsi, Mudp, putyan

¢ [pakTnyeckas pa6orta: CosgaHue «obelaHus» 6peHaa no moagemm JTBD.

Mopaynb 2. PaspaboTka HoBoro 6peHaa

Mopemm co3gaHua 6peHaa

OTanbl co3gaHua bpeHpa

Mpouecc dbopmrpoBaHNsa GpeHa-cTpaTerui

AHanus BHELLHEN N BHYTPEHHEW Cpeabl: PblHKa, HUALLW, NOTpebuTenen 5
Mo3uuyoHupoBaHve

3anyck 6peHaa (onpeaenenue nnatopmbl OpeHaa, doriarmaHckuin ToBap,

KOMMYHMKaLus)

e CTpatermm BbiBOfa HOBOro 6peHaa Ha pbliHOK

¢ [pakTnyeckas paborta: MapkeTUHroBbI aHanmM3 HULLW.

Moaynb 3. Co3aaHue v noaaepxaHue kanutana 6peHaa

Kanutan 6peHga

OueHka adhhekTUBHOCTU 1 kKanuTarna bpeHaa

Penyrauua 6peHaa n metoabl hopMUpoBaHUs NOSNbHOCTM NoTpeburenein

duHaHcoBas oueHKa cToMmocTy 6peHaa 4
Ouctpubbioums

Jlngepbl MHeHWMIA

MpakTuyeckas paboTta: PacueT ctoMmocTy 6peHaa no moaenm Aakepa.

Mogaynb 4. PazButue 6peHaa

MeToapl npoaBkeHVs BpeHaa Ha pblHKe

PacumpeHve ToBapHOW rMHm

OKOHOMMYECKME NoKasaTenm pacumpenrst bpeHaa 4
PocT 4yepes cylecTByOLLMX NOKynaTenemn

PocT yepes nepekpecTHble Npoaaxmu

PekrnamHble komnaHum

MpakTuyeckas pabota: CosaaHue uaen Anst pekraMHol KOMnaHu HoBoro GpeHzaa.



Moaynb 5. KomMyHuKaumMoHHas cTpaTtervs 6peHaa

Llerm 3agayun v npuHLMNGI KOMMYHUKaTUBHOW CTpaTerum

MapKeTUHroBbIN G10K, KpeaTVBHbI B6110K, MeauiHbI 610K

IMpynnbl KOMMYHUKaLmi, tone of voice

WpeHTnuHoCTb BpeHaa, Moaem NnaHMpoBaHNa MOEHTUYHOCTH, CTEPXHEBAS

WOEHTUYHOCTb 4
MocTpoeHve customer journey Yepes KItYEBbIE M3MEPEHMS

BoamoxHocTn cmelleHus akueHToB B digital-cpeae

MegvannaHumpoBaHve

MpakTuyeckas pabota: CosgaHue MeauannaHa crneunpoekTa Ha O4HOM U3 BEAYLLUX

cauntoB PyHeTa.

Mogynb 6. PeGpeHanHI 1 n3MeHeHUsA BOCNPUATMIA ayauTopun

CTtapeHve 6peHaa 1 chakTophbl ynaaka

OmornoxeHne bpeHaa

PebpeHayHr v ero Buapl

OTanbl pebpeHanHra

MpaBoBkIe 1 huHaHCOBLIE BOMPOCHI pebpeHavHra

MpakTn4yeckas padoTta: CosgaHve noer u KOHUENUMIA ANA yenewwHoro pebpeauHra (Ha
npymepe nomnyrsipHeiX 6peHaoBs).

AyauTtopHasi Harpyska B Kracce ¢ npenogaBaTernem 24 aKk.u.

Mo oKoH4YaHUM 0GYYEeHVsI Ha Kypce MPOBOAWTCS UTOroBas atTecTaums. ATTectauus NpoBoAUTCS B Bde TecTa Ha
nocregHeM 3aHS TN UM HA OCHOBaHWM OLIEHOK NMPaKTUYeckmx paboT, BbINONHAEMbIX BO BpeMsi 06y4eHus Ha Kypce.
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